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YciaoB:

Hu/b npeamera

VYcBajambe BokaOymapa je3uka CTpyKe, MOCIOBHOT EHIJIECKOr je3WKa Ha HAMpEJIHOM HHBOY jE€3UUYKOr 3Hama Y3
MoMON Pa3IMYUTHX jE3UYKUX AKTUBHOCTH (MHUCAHMX U YCMEHHMX) TOKOM paja Ha CTPYYHUM TEKCTOBHMA W3
o0JIacTH OTIITE €KOHOMHjE, PAYyHOBOACTBA, MapKETHHra, MEHAIMEHTa, OaHKapCTBa, OEP3aHCKOT MOCIOBamba,
pPadyHOBOJICTBA U PEBU3H]E.

Hcxon npeamera

CTyIeHTH CTHYY j€3MYKO 3HAKEe M CIOCOOHOCT 3a pa3syMeBame CTPYYHHX TEKCTOBA Ha HAMPEIHOM HHBOY
MO3HABamka je3UKa CTPYKE, CIIOCOOHOCT 32 CaMOCTAIAHO PETPOIYKOBAHE IPOYNTAHOT, CIIOCOOHOCT 32 CaMOCTAITHY
ynoTpely je3uka cTpyke Y IICaHOM U YCMEHOM OOJIMKY y HEKOM o] OyIyhuX IOCIOBHIX OKPYXKEHa.

Canp:kaj npeamera
Teopujcka Hacmasa

YacoBu mpenaBama O0yXBaTajy UYETHPHU je3WYKE BEUITHHE NpUiIaroljeHe HampeIHOM HHBOY YyCBajama je3uKa
CTpYKE: YUTahe, TOBOP, MUCALE, ClIylIamke. TepMHUHOIOrHja KapaKTepUCTHYHA 32 ITOCJIOBHH SHIJIECKH jE3UK YCBaja
ce Kpo3 BHIIE TEMAaTCKUX 00JIACTH YeMY y MPUJIOT FTOBOPE HABEJCHE TEMATCKE jeANHHILIE:

1. MANAGEMENT

Corporate culture

Leaders and managers

Internal communication

Chairing meetings

2. COMPETITIVE ADVANTAGE
Customer relationships
Competitive advantage

A proposal

Presentig at meetings

3. ADVERTISING AND SALES
Advertising and customers
Advertising and the Internet
Sales reports

The sales pitch

4. FINANCE

Forecasts and results

Late payers

Negotiating a lease

5. THE WORK ENVIROMENT
Workplace and atmosphere

The workforce of the future
Productivity

Staff negotiations

6. CORPORATE RELATIONSHIPS
Corporate ethics

Expanding abroad

An overseas partnership

A planning conference




HpaKmuttHa Hacmaea

[IpakTiuHa HacraBa oOyxBara yacoBe BeXOH IPakTHYHE yrNoTpede ycBOjeHOr BOKalOynapa y BHIY AWCKYCHja,
CHMyJlalyja MOCIOBHHUX pa3roBopa (Ha mpuiaroeHoM HUBOY jE€3UUKOT 3HamWa),CUMYyJialdja pa3roBopa 3a Iocao,
CHMyJlalyja MOCIOBHUX KOH(epeHIHWja, cuMynalyja u3paja MOCIOBHUX IUIAHOBA, CAMOCTAJIHU WCTPAXKHMBAYKH
paIoBU CTyJeHaTa y CMHCIy CaMOCTaJHE U3paje Npe3eHTaluja Ha opabpaHe Teme (mpuiaroljeHe HarpeaHoM
MIO3HAaBaKYy je3UKa CTPYKE) U CAaMOCTAIHOT M3JIarama.

Jlurepartypa
Guy Brook-Hart, Business Benchmark Advanced , Cambridge University Press, 2007.

Bpoj yacoBa akTHBHe HaCTaBe ‘ Teopujcka HacTaBa: 3 [pakTuyna HacTaBa: 2

Metoae mBolje}ba HacTaBe: TeoijCKa HacCTaBa, IpaKTUYHa HacTaBa, CaMOCTAJIHU paJl CTyJACHAara, KOHch'ITaHI/Ije

Ouena 3Hama (MaKcuMaaHu Opoj moena 100)

IpenucnuTHe 06aBe3e noeHa 3aBpUIHU HCHUT HOoeHa
AaKTUBHOCT Y TOKY IIpeJaBama 20 HNUCMEHHU UCITUT 25
NpaKTUYHA HACTaBa YCMEHH UCITHT 25
KOJIOKBH] yM-H 30 |

CEeMHUHap-H




