Cryanjcku nporpam: ExoHoMMja 1 HOCIIOBHO yripaBisame U [locioBHa nHpOpMaTHKa

Ha3zuB npeamera: Exrieckn jeuk 2

HacraBuuk/nacraBanuu: Maja Jlykosuh

CraTyc npeameTa: CTyAHjcKu IporpaM ExoHOMHja 1 TOCTIOBHO yIIpaBJbamke, M300pHU Ha MoaynMa ExkoHOMCKa
MOJIMTHKA ¥ pa3Boj, MelyHapoiHa ekoHOMH]a U rociaoBame, MeHanMeHT, Mapkerunr, Typusam u
xoTenujepcTBo, PrHaHCHje, 6aHKapCTBO U OCUTYpabe U PauyHOBOACTBO, peBHU3Hja U TIOCIOBHE (DMHAHCH]E;
n300pHM Ha cTyaujckoM nporpamy [locnoBHa nndopmarnka

Bpoj ECIIB: 7

YciaoB:

Hu/b npeamera

YcBajame BokaOyapa je3uka cTpyKe, HOCIOBHOI' HIJIECKOT je3MKa Ha BHIIEM-CPE/IIbeM HHBOY jE3HUKOT 3HAMbA Y3
noMoh pa3IMYUTUX je3UYKUX AKTHBHOCTH (TIMCAaHMX M YCMEHHMX) TOKOM paja Ha CTPYYHHM TEKCTOBMMa M3
obyacTh omiITe €KOHOMHje, PauyHOBOACTBA, MAapKETHWHra, MEHAIMEHTa, OaHKapCTBa, OEP3aHCKOT IOCIOBama,
pPadyHOBOJCTBA M peBH3Hje. ['paMaTHUKO IMOgyYaBamke MPaTH IOCTaBJECHE IIMJbEBE HA OBOM HUBOY IHOAy4aBamba
je3mKa CTpyKe.

Hcxon npeamera

CTyneHTH CTHYY jEe3W4KO 3Hame U CIIOCOOHOCT 32 pasyMeBame CTPYYHHX TEKCTOBA HA BUILIEM CPEIHEM HHBOY
MO3HAaBama jE€3MKa CTPyKE, CIOCOOHOCT 3a CaMOCTAJIAaHO PENPOAYKOBAEmE IPOUYHTAHOT, Ka0 M YCBajame Kpo3
00HaBJbamE MPETXOAHO CTEUCHOT 3HaMma U3 00JIACTH rpaMaTHKE SHITIECKOT je3HKa Koja NMPaTH CTpyYHE TEKCTOBE U
oMoryhaBa CaMOCTaJHO CacTaB/balkb€ JEOHOCTABHMUX jE3WUKH KOHCTPYKIHja Yy PEINpOAYKIUjH IPOYNTAHUX
CTPYYHHUX TEKCTOBA.

Canp:kaj npeamera
Teopujcka nacmasa

YacoBu mpemaBama 00yXBaTajy 4YETHPU je3WUKE BEINTHHE MNPHIArojeHe BHIIEM-CPEAEM HHUBOY yCBajama H
MOAy4YaBama je3rKa CTPYKE: YNTAmE, CIYNIake, TOBOP, MHCambe. T epMUHOIOTH]ja KAPaKTEPUCTHYHA 3a MTOCIOBHA
SHIJICCKH j€3UK YCBaja ce KPO3 BUIIIE TEMATCKUX 00JIACTH YeMy Yy IPHIIOT TOBOPE HaBEACHE TEMATCKE jeIUHNUIIC:

1. HUMAN RESORCES:

Staff development and training

Job descriptions and job satisfaction
Letters of enquiry and applications

2. MARKETING

Promotional activities and branding

New product development

Establishing relationships and negotiating
3. STARTING NEW BUSINESS ACTIVITIES
Financing the start-up

Starting up in a new location

Presenting your business idea

4. BUSINESS TRAVEL

Business conferences

Reports

Business meetings

4. NEW TECHNOLOGIES, INNOVATION AND CHANGE
New technologies and change

Using the Internet

A staff survey

Off-shoring and outsourcing

5. CUSTOMER RELATIONS

Customer loyalty

Communication with customers
Corresponding with customers

A business seminar




[MapanenHo ca ycBajambeM TEPMHHOJIOTHjE je3UKa CTPyKE ycBajajy ce W OOHaBJbajy rpaMaTHuKe KOHCTPYKILH]jE
JOMHHAHTHE y AUCKYpCY je3uKa CTpPyKe: BpEeMEHa, TaCHBHE KOHCTPYKIHje, KOHANIHNOHATIHE PEYCHHIIC, MOJAIHU
JIaroJIv, ¥ TaKO JaJbe.

Hpa;cmulma Hacmaea

[IpakTiuHa HacraBa oOyxBara yacoBe BeXOH IPakTHYHE yNoTpeOde ycBOjeHOr BOKalOynapa y BHIY AWCKYCHja,
CHMyJlalldja MOCIOBHUX pasroBopa (Ha mpuiaroeHOM HHBOY je3WUYKOr 3Hamwa), MUCAkE MOCIOBHUX IIHCaMa,
CaMOCTaJTHU UCTPaKWBAYKHU PAJOBH CTYJCHATa Y CMHCIIY CaMOCTAlHE M3paje Mpe3eHTannja Ha ogabpaHe TeMe 1
CaMOCTAJTHOT M3JIarama.
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Bpoj yacoBa akTHBHe HacTaBe ‘ Teopujcka HacTaBa: 3 I[pakTuyna HacTaBa: 2

Mertone u3Bohema HacraBe: TeopHjcka HACTaBa, IPAKTHYHA HACTABA, CAMOCTAIIHH PaJl CTYACHATA, KOHCYJITAIlH]je

Ouena 3Hama (MakcuMaJiHu Opoj moena 100)

IpenucnutHe ob6aBese IIOCHA 3aBpLIHU HCIIUT IocHa
aKTUBHOCT Y TOKY TIpeJaBama 20 MMUCMEHU UCTIAT 25
MpaKTHYHA HACTaBa YCMEHH HCITUT 25
KOJIOKBHj yM-HU 30 |

ceMuHap-u




